
 

 
 
 

Selling Your Home with Lakeshore Realty Group 
 

• Determining Your Goals and Priorities 
Sell your home on your terms. Prior to the beginning of the home sale  
process, we will establish what is most important to you. Is it time,  
money or terms? What will you need to accomplish to make the move? 
 

• Determining Your Time Frame 
How much time will it take to sell your home? How much time do you  
need to make your move. Researching your area and determining the 
average time on the market is important in setting the price. 
 

• Determining Your Asking Price 
We’ll gather information about homes that have sold, homes that are for  
sale and homes that failed to sell and present that in a comparative  
market analysis (CMA). We’ll look at how they compare to yours and  
adjust for the differences. We’ll discuss the difference between price,  
value, and market value and properly price your home. 
 

• Completing the Listing Checklist 
Prior to presenting your property for sale, we will review with you our listing readiness checklist that 
includes all the necessary steps and documents to being ready for the first showing. 
 

• Developing an Idea of the Ideal Buyer 
Our efforts will be targeted for exposure to the most appropriate buyers. Using a variety of sources that 
will attract the targeted buyers attention. Feature sheets and ads that create interest will be prepared.  

In 1984 David Matson began his real estate career in a family business. Since that time David has 
closed hundreds of transactions comprising all types of real estate. David is a member of both the 
National and New York State Association of REALTORS. Continuing education is an important 
component in keeping up with today’s fast paced marketplace. David has achieved certification and 
earned designations with the Certified Commercial Investment Institute (CCIM) and the Real Estate 
Brokerage Council (CRB).  David graduated from the University of Denver and majored in Real Estate 
– Construction Management.  

Lakeshore Realty Group provides real estate services throughout the Buffalo Metro area and is 
a member of the Buffalo-Niagara Board of REALTORS.  Since 1962, we have been associated 
with real estate brokerage and investment activities. Over the past 40 plus years, the firm has 
brokered sales in the surrounding counties to include Erie, Niagara, Cattaraugus, Chautauqua, 
and Schuyler counties. Our clients have included homeowners, investors, banks, farms, 
municipalities, insurance companies, corporations, utilities, and other concerns.  
 

Lakeshore Realty Group is interested in representing you in the purchase or sale of real estate. 
Each agent works independently and has the flexibility to tailor a transaction to meet your 
needs. The agent develops a marketing strategy or property search that will produce your 
desired outcome. With this action plan and an emphasis on personal service, you can plan on 
an experience that you would expect when dealing with major financial assets. 

 

Lakeshore Realty • David A. Matson, REALTOR® 
4188 Lakeshore Rd. • Hamburg, NY 14075 

david@LakeshoreRealtyGroup.com 
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